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7 VV AY THAT CHANNEL PARTNER ENABLEMENT
STRATEGY IS DRIVING SALES IN 2018

In 2018, Channel is evolving. To gain a clearer picture of the trends, challenges and opportunities that drive
today’s channel partner enablement programs, CGS surveyed sales, marketing and channel executives across
multiple industries to gain their insights on the future of Channel sales.

Here is what we learned about our survey respondents’
current status of their channel programs.
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ABOUT CGS: For nearly 35 years, CGS has enabled global enterprises, regional companies and government agencies to drive breakthrough performance through business
applications, enterprise learning and outsourcing services. CGS is wholly focused on creating comprehensive solutions that meet clients' complex, multi- dimensional needs
and support clients' most fundamental business activities. Headquartered in New York City, CGS has offices across North America, South America, Europe, the Middle East

and Asia.

For more information, please visit www.cgsinc.com and follow us on Twitter at @CGSinc and on Facebook
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